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“Some written agreements are so clear and manifestly complete that it would waste time and risk error to weigh competing narratives 
about the background of a deal to make sense of its terms.  Other written agreements, however, are so opaque and fragmentary 
that it would be hubristic to believe a person can confidently discern meaning or intention from the document alone.”  
Lawrence A. Cunningham – Professor, The George Washington University Law School 
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